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SOLID SOLUTION PORTFOLIO LEVERAGING A LONG-STANDING 
EXPERIENCE 
 
NAGRA provides operators with the right combination 
of technology and services enabling them to achieve 
their business objectives and address consumer  
expectations. NAGRA’s full range of broadcast and 
connected security solutions is designed to deliver  
any content over any network to any device. The  
solution portfolio also includes media risk management 
services ranging from anti-piracy to more advanced 
cyber security services to protect a service provider’s 
delivery infrastructure, CRM systems, payment  
systems and brand reputation. 
 
 

In order to protect the interests of both pay-TV operators and content owners, NAGRA takes 
a comprehensive system approach to security. The NAGRA anyCAST range of solutions is 
designed to be capable of continuous evolution and dynamic upgrades to counter any security 
risks, based on the use of state-of-the-art security tools and the extensive experience gained in 
worldwide deployments for broadcast and IPTV environments.

EVOLVING MARKET WITH STRONG OPPORTUNITIES 

The continuous evolution of the content distribution 
industry is bringing new players such as telecommuni-
cations and Internet companies, while also enabling 
traditional operators to seize new opportunities, 
expand their offering and create new business 
models. An increasing number of pay-TV operators 
are becoming multi-network, driven by strong broad-
band penetration, mass consumer adoption of open 
consumer electronics devices, and the business need 
to create attractive services. Multi-network service 
providers need a unified security solution that allows 
them to implement the appropriate levels of protection 
on any device for any type of content. 

NAGRA
END-TO-END CONTENT PROTECTION
   WORLD LEADER IN INTEGRATED DIGITAL TELEVISION    CORE ACTIVITIES 
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anyCAST COMMAND

anyCAST

This solution redefines the limits of digital TV content security 
on broadcast and hybrid networks.  

This solution is designed to allow the secure delivery of any 
content over satellite, cable and IPTV networks to any device. 

Content security solution for premium 4K content

State-of-the-art content protection solution combining
CAS and DRM technologies

This solution won the 2015 
“Best Content Protection” CSI Award

anyCAST CONNECT

Designed for connected devices including set-top boxes and 
TVs, NAGRA anyCAST CONNECT allows service providers to  
integrate a single client for the secure delivery of broadcast, 
IPTV and OTT content to the home and extends the security  
to the redistribution of content within the home. It enables them 
to optimize costs and make operations more efficient. 

Next-generation content protection solution
for connected devices	

anyMARK

NASC

NAGRA anyMARK embeds a secure watermarking client in the 
set-top box, while also implementing a server-side watermarking 
solution for content delivered to any device. Watermarking is poised 
to become one of several key technologies that will enable pay-TV 
service providers to acquire rights to exclusive, high-value content 
like Ultra HD, and better track and shut down illegal redistribution of 
exclusive linear content like live sports.

NAGRA Advanced Security Certification (NASC)  is a specification 
and certification process for the entire pay-TV ecosystem, ensuring 
the basis for the highest level of protection over time.

Secure framework for implementing, controlling and 
updating anti-piracy	

Security certification 

EN_01-56_plaquette_Kudelski.indd   27 18.05.16   08:40



28

Media content delivery continues to be transformed by the adoption of ultra-high de�nition 
screens, smartphones, tablets and other devices with multimedia capabilities. 

New technologies, in particular 4K de�nition, represent another major TV upgrade cycle and 
bring new opportunities in terms of user experience. The user experience is going to play a major 
role in users� choices and subscriber retention in the pay-TV landscape of the future. 

A DEDICATED USER EXPERIENCE STUDIO  

NAGRA’s user experience studio team based in 
California develops groundbreaking user interfaces, 
from standard definition to 4K ultra-high definition, 
whose simple and efficient design captivates viewers, 
engenders loyalty and offers operators the opportunity 
to reduce churn and monetize their services.

A CONSISTENT EXPERIENCE ACROSS ALL DEVICES 

NAGRA’s lineup of user interface and user experience 
products helps pay-TV service providers respond to 
the challenges created by the rapid evolution of televi-
sion technology and television consumption habits. 

These products are designed to deliver an engaging, 
entertaining and fully immersive, connected 
entertainment experience to consumers, seamlessly 
blending the broadcast and Internet worlds.  
 

ALL-IN-ONE PLATFORM TO SERVE THE WHOLE ECOSYSTEM 

NAGRA’s operating platform enables service providers 
to deliver an integrated TV experience to consumers 
across different networks and services. It serves as 
the foundation for a multi-service home platform. 

The platform includes a suite of user experience 
solutions enabling operators to deliver feature-rich 
pay-TV services with a seamless user experience. 

The content protection solution ensures the secure 
delivery of content to the set-top box and to all other 
connected devices.

NAGRA
INTUITIVE USER EXPERIENCE 
   WORLD LEADER IN INTEGRATED DIGITAL TELEVISION    CORE ACTIVITIES 
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ASIA - PACIFIC

India cable digitization has seen renewed momentum 
in the second part of 2015. In addition to the 3 major 
national multi-system operators (MSO) already 
supplied by NAGRA, NAGRA has been selected by 
5 new regional MSOs in 2015. NAGRA was also 
selected for the largest Headend-in-the-sky (HITS) 
platform launched by the Hinduja group. NAGRA also 
commercially deployed its OpenTV middleware in the 
cable segment. 

In Vietnam, NAGRA has been selected by VTVCab to 
deploy a complete end-to-end solution for zapper and 
hybrid set-top boxes supporting linear channels, video 
on demand, catch-up services, for both set-top boxes 
and open devices (smartphones, tablets, PCs) with 
NAGRA’s conditional access, OpenTV 5 Connectware 
and MediaLive solutions. 

In Singapore, StarHub has awarded NAGRA as their 
System Integrator for the entire TV headend relocation, 
a large project ranging across 2016 and 2017. 

NAGRA sees the continuous growth of its major 
customers in China: Beijing Cable, Shandong Cable 
and Guangdong Cable, the largest cable operators in 
the country.

Taiwan is showing that after hitting a critical penetra-
tion of digitization, cable operators are moving on to 
deploy advanced services. As proof points, TBC has 
undertaken a mass deployment of NAGRA’s OpenTV 5 
Connectware with broadcast and hybrid capabilities 
and Kbro has awarded NAGRA with their OTT project 
to deliver video and video on demand to smartphones 
and tablets over the Internet. 

In South Korea, KT-SkyLife has successfully launched 
in June 2015 the world’s most advanced 4K live 24/7 
service on direct-to-home (DTH), with such high value 
content protected by NAGRA’s conditional access 
solution. 

NAGRA deployed an end-to-end solution for JSAT’s 
satellite music service in Japan. 

In Australia, Foxtel launched their new iQ3 set-top 
box with a very modern, intuitive and feature-rich user 
experience. Such advanced services as start-over, 
reverse electronic program guide, subscription video 
on demand, transaction video on demand and pay-per-
view, are delivered by the NAGRA MediaLive IP Service 
Platform. 

ER-Telecom in Russia has continued a mass deployment  
of the NAGRA conditional access system and has  
selected NAGRA anyCAST CONNECT for two-way 
security to support catch-up functions on existing hybrid 
set-top boxes.  

AFRICA 

Following its launch in Uganda, Kenya and Rwanda, 
Azam is following strong growth and is well on its way 
to reaching half a million set-top boxes deployed. For 
its part, South Africa has announced the launch of its 
digital migration appointing Sentech as signal distributor. 
Sentech will launch the satellite Gap filler (areas not 
covered by the DTT network) with NAGRA in 2016.

NAGRA, which is successfully protecting CANAL+ 
Afrique growth in Africa over satellite, has been selected 
to protect the content of the DTT operations that will be 
launched in 2016. 
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�We chose to grow our business with NAGRA for its 
comprehensive suite of digital TV solutions and their 
expertise in bringing new and advanced services to market 
quickly and ef�ciently.�

Nam Bui, Chief Technical Of�cer

�Thanks to NAGRA, we are able to meet a tight deadline to 
deliver the world�s largest lineup of 4K Ultra HD channels 
to our subscribers and gain the trust of Hollywood studios 
for licensing premium 4K content.�

Han Lee, Chief Technical Of�cer

�We have a highly successful history of deploying our 
Premium Broadcast services using conditional access
modules, the logical next step for users to now access our 
Premium Play services via OTT.� 

Franco Ricci, Mediaset Premium CEO
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Conax provides content security solutions and total service protection for digital TV services 
for telecommunications, cable, satellite, IP, mobile, terrestrial and broadband operations. 

Acquired by the Kudelski Group in April 2014, Conax is very favorably positioned to capture 
further growth in the global market. In 2015, the company began tapping the unique 
opportunities and synergies available through the Group. 

Through a highly agile organization, coupled with Kudelski development collaborations, 
the company signi�cantly extended its portfolio of highly ef�cient, standardized 
and cost-effective content security solutions. 

HIGHLY EFFICIENT, MODULAR, COST-EFFECTIVE  
OFF-THE-SHELF SOLUTIONS 

Conax’s modular solutions approach enables  
operators to select their service offerings, device 
platforms and security clients and then scale as they 
grow. Operators of all sizes can establish a small  
operation with limited initial investment and then  
incrementally add support for higher subscriber  
volumes and new services.

In 2015, synergies with the Kudelski Group enabled 
Conax to extend its solution portfolio with SmarDTV 
INSTANT ACCESS Conditional Access Modules, 
secure end-to-end watermarking architecture, Android 
TV, next generation IPTV security and Media Gateway.

MORE THAN 200 TECHNOLOGY AND SERVICE PROFESSIONALS  
FROM OVER 26 COUNTRIES 

With main activities and core development teams in 
Oslo, Norway, Conax employs over 200 technology 
and service professionals from over 26 countries, 
with regional offices in EMEA, the Americas and Asia, 
including a Global 24 / 7 Support Center in Delhi, India. 
From 2015, the company has captured Kudelski Group 
synergies through shared infrastructure in Delhi, 
Singapore and Beijing.
 

GLOBAL PARTNER NETWORK 

In 2015, Conax further developed its network of 
strategic technology partners and client device 
partners for enabling delivery of complete broadcast 
solutions. This partnering strategy allows Conax to 
offer its leading security technology with complementary 
technologies to any operator, on a variety of scales, 
anywhere in the world.  

INCREASING FOOTPRINT IN EMERGING MARKETS 

Conax’s focus moving forward is on new customers  
in emerging growth markets such as Africa, Asia / Pacific  
and Latin America and deployment of new and  
advanced services with existing customers. Conax 
has a strong project pipeline within advanced solutions 
projects. 

ISO CERTIFIED FOR ORGANIZATIONAL EXCELLENCE  
AND DEVELOPMENT STANDARDS 

Commited to quality and security, the Conax 
management system is built on a structure of robust 
processes for quality and continuous improvement 
based on the strict regimes required for ISO 9001  
and 27001 certificates. It uses best practices in  
development methodologies (KanBan, Scrum and 
DevOps) and project management (Prince2).

In 2015, Conax introduced new testing services for 
partners, leveraging NAGRA’s Beijing test & certification  
center, complementing the existing test centers in 
Europe and India. 

CONAX
MODULAR COST-EFFECTIVE SOLUTIONS
   WORLD LEADER IN INTEGRATED DIGITAL TELEVISION    CORE ACTIVITIES 
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Conditional 
Access Modules

Conditional Access Modules (CAMs) provide operators with a 
user-friendly consumer device for accessing digital broadcast 
content. Removing the need for a set-top-box, CAMs are highly 
suitable for both the main TV and additional TVs in the home. 
It is a highly cost-effective option for converting analogue 
subscribers to digital services. The latest product is the CI+ 
1.3 SmarDTV INSTANT ACCESS CAM.

Best-in-class security-compliant 
Conditional Access Modules

Contego 

The Conax Contego content security back-end provides consistent 
handling of conditional access and DRM across OTT, terrestrial, 
IPTV, cable and satellite delivery networks and devices. 

Conax’s benchmark Conax GO Live solution, designed for the secure 
delivery of live TV to iOS and Android tablets and smartphones, 
received two prestigious industry awards.

In 2015 Conax launched four new advanced solutions:

– end-to-end secured forensic watermarking;

– next-generation premium hybrid cardless security;

– Trusted Link, a purpose-built security client for the in-home  
distribution of content;

– complete multi-DRM feature for the Conax Contego back-end.

Unified content security back-end 
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AMERICAS 
STRENGTHENING COMPANY POSITIONING  

Conax experienced stable volumes in South America, 
Mexico and the Caribbean. Strategic partnerships in 
the Americas continued to create significant added 
value throughout the region. Conax secures over 10 
million active devices and 40 DTH, cable, terrestrial 
and IPTV operators across the Americas and has 
experienced positive continued development 
since its first deployment in this region in 2005.

First movers in the Americas featuring Conax 
multiscreen solutions and multi-DRM include 
Cable & Wireless, Supercanal in Argentina as well as 
Nuevo Siglo and Montecable in Uruguay – the latter 
two sharing hosted multiscreen services based 
on Conax’s technology and provided by strategic 
integration partner BOLD MSS. The hosting solution 
is creating strong interest from tier 2 operators as 
best practice model for offering fast time to market 
with a proven solution for providing advanced 
consumer services.

In 2015, Conax’s benchmark multi-DRM solution was 
launched in advanced Caribbean consumer market 
at Cable & Wireless, further extending the customer’s 
highly successful operations.

Argentina’s Supercanal chose Conax-secured 
end-to-end solution to launch a future-ready new 
digital TV Everywhere service platform.

ASIA / PACIFIC 
SIGNING MAJOR NEW CONTRACTS  

With continued traction in the Asia / Pacific region, 
Conax entered 4 new contracts and deployed 
upgrades with its existing client base. A key customer, 
the Essel Group, continued to display robust growth. 
In the Asia / Pacific region, the first INSTANT ACCESS 
Conditional Access Module was deployed by Conax 
and SmarDTV at VTV in Vietnam. 

An early player in India, Conax established operations 
in Delhi in 2002 and has since then played a leading 
role in guiding Indian operators through digitization. 
Conax has long-term partnerships serving the largest 
multi-system operators and customers including Essel 
Group’s DISH TV and Siticable, Digicable, KCCL, IMCL 
and Fastway.

CONAX
2015 MARKETS HIGHLIGHTS
   WORLD LEADER IN INTEGRATED DIGITAL TELEVISION    CORE ACTIVITIES 

�Conax has a proven track record as a strong security partner 
and provides a highly attractive service offering including local 
support. Conax and BOLD MSS are providing Supercanal with 
a pre-integrated, fast-time-to-market and cost-effective platform 
that will enable our business to �ourish and grow with �exible 
support for advanced, secure, consumer offerings.�

Daniel Vega, Chief  Technical Of�cer
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AFRICA 
INCREASING SALES FORCE 

With over ten years of presence in Africa, Conax 
continued to strengthen its position in the region 
with new contracts, such as regional Ghana DTT 
operator First Digital. Conax also experienced significant 
growth with partner Strong Technologies in Africa and 
the Middle East who brought several new operators to 
the Conax-secured platform.

Already securing content revenue, operations and 
STB infrastructure for 34 DTH and DTT operators 
across the continent, Conax is a leading driver for 
Africa’s pay-TV. With a strong track record in securing 
digital migration, Conax continued to be committed to 
the African market by providing pay-TV operators with 
future-ready solutions, expertise and the guidance 
to build and grow their business for next generation 
consumers. In 2015, Conax strengthened its regional 
sales team to drive business in the region.

Conax’s partnership with Chinese operator StarTimes 
continued to grow and evolve around new DTT
deployments as well as next-generation consumer 
propositions pan-Africa. With operations in 16 countries 
and growing, Star Times is showing exceptional 
volume growth in Africa and is executing on its very 
forward-thinking strategy for planning for next-generation 
consumer services. In 2015, Conax entered a contract 
with StarTimes to deliver a media gateway solution 
employing Conax Trusted Link to further boost the 
operator’s pan-Africa DTH and DTT expansion. The 
cooperation includes partnering to design advanced 
multi-room service & unique consumer offering for 
households without Internet – easy and secure sharing  
of Live TV to multiple devices, where Conax is guiding  
StarTimes’ first initiative in developing advanced  
platform for multiscreen and evolving new services  
in Africa.

EUROPE 
BUILDING ON A STRONG EXISTING CUSTOMER BASE 

Conax has for many years held a strong presence 
in Europe, serving a wide variety of operators in its 
traditional markets of Northern, Western and Eastern 
Europe. The European market showed robust Conditional 
Access Module performance, in addition to strong 
volumes at market leading customers including 
Russia’s ER-Telecom and Scandinavia’s Canal Digital.

In addition, Conax signed ten contracts during 2015 
encompassing a broad spectrum of developments 
including new customers, upgrades and deployment 
of advanced services. 

A key focus in 2015 was on further developing Conax’s 
existing customer base through the introduction of 
the newest generation of Conax solutions, such as 
Android-based platforms and services at current 
customer operations, positioning them for integrating 
and tapping next-generation consumer services. 
An additional core focus was on delivering a strong 
roadmap of additional new solutions that provide  
tier 2 and tier 3 operators with off-the-shelf, low risk 
business models for secure entry into multiscreen 
services – preparing operators for the next wave 
of opportunity in content distribution and platforms. 
In general, Eastern and Western Europe showed 
positive volume growth, while Russia experienced 
challenges due to the current political and economic 
climate.

�As we plan our advanced platform, the new solution with 
Conax provides an extremely attractive service offering.�

Mr.Pang Xinxing, Chairman and President
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SmarDTV is active in consumer electronic devices. It provides CI+-based Conditional 
Access Modules and a full range of operator and retail set-top boxes ranging from entry 
level (broadcast, HbbTV) to media servers and gateways designed to operate on 
satellite, cable, terrestrial and IPTV networks. 

SmarDTV includes the latest security solutions from the Kudelski Group including 
NAGRA anyCAST PROTECT, NAGRA anyCAST COMMAND and Conax card-based and 
cardless conditional access solutions. 

PREMIUM CONTENT DELIVERED DIRECTLY TO TV SETS 

SmarDTV’s Conditional Access Modules, the 
SmarCAMs, enable access to premium digital pay-TV 
whether delivered through broadcast or broadband IP. 
By integrating SmarDTV’s Conditional Access Modules 
in their television ecosystem, operators can deliver 
premium content directly to integrated TV sets. 
Conditional Access Modules enable consumers to 
access multiple encrypted services directly on their 
integrated digital TV set using the TV’s remote control. 

EASY-TO-DEPLOY AND MAINTAIN SET-TOP BOXES 

SmarDTV offers a range of standard definition 
and high definition set-top boxes for all networks. 
The latest version supports Ultra HD (4K) content.  

JOINING FORCES WITH ECHOSTAR 

In March 2015, the Kudelski Group and EchoStar 
Corporation announced the signing of an agreement 
whereby EchoStar will become a shareholder in 
SmarDTV SA. The partnership with EchoStar is 
designed to reinforce its presence and positioning 
in the set-top box sector by enabling the transfer 
and integration of the assets and the international 
activities and teams of EchoStar (based in Steeton 
and Madrid) to SmarDTV. This agreement represents 
an opportunity for SmarDTV to reinforce and accelerate 
its development and competencies. SmarDTV 
completed the acquisition of EchoStar’s European 
set-top box operations in May 2015, thereby extending 
the Group’s set-top box portfolio. 

SMARDTV
DEVICES DESIGNED TO PERFECTLY HOST 
NAGRA AND CONAX SOLUTIONS
   WORLD LEADER IN INTEGRATED DIGITAL TELEVISION    CORE ACTIVITIES 
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 WiFiCAM 

SmarBOX HYBRID 4K

SmarDTV is the worldwide leader in Conditional Access Modules 
(CAMs) relying on the DVB CI (Common Interface) and CI+ 
standards. The modules are plugged directly into the TV set to decrypt 
pay-TV services. SmarDTV is promoting innovation in CAMs as 
a driver in CI standards, including CI+.

In 2015, SmarDTV launched a new range, the INSTANT ACCESS 
Conditional Access Modules, with Conax security. They are designed 
to ease subscriber acquisition by allowing consumers to instantly 
access pay-TV services, and to reduce subscriber acquisition costs.  

The SmarCAM range also includes WiFiCAM modules launched in 
2015, which enable the seamless reception of hybrid services without 
the need for a set-top box.

SmarDTV has a family of set-top boxes supporting broadcast, 
hybrid and OTT distribution networks up to 4K. 

SmarBOX is the latest product in the range. It is an ultra-high 
definition (4K) set-top box enabling content storage and 
distribution to multiple screens and devices in the home. It is 
pre-integrated with OpenTV’s Connectware as well as NAGRA 
and Conax’s conditional access solutions and includes a WiFi 
connexion. The hybrid version, SmarBOX HYBRID, ranges from 
entry-level to ultra HD models. 

Conditional Access Modules

Ultra-High Definition set-top boxes 
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As a company rooted in over 60 years of innovation with award-winning products dating back to the 
pioneering NAGRA line of portable recording devices, the Kudelski Group and its subsidiaries have 
placed a worldwide emphasis on intellectual property. We believe that the establishment of well-de�ned 
intellectual property rights allows for collaborative development and economic growth that would not be 
possible otherwise. We therefore work to preserve our own intellectual property rights around the world.  
 
The Kudelski Group and its subsidiaries hold over 4 500 patent assets worldwide in a variety of 
technology areas, including digital security, access control, digital television and rights management, 
among other areas.

Many of these patents relate to fundamental and valuable technologies with broad impact across 
many businesses. We work on establishing relevant licences of certain patents of our porfolio.

FOSTER INNOVATION AND DEVELOP LICENSE IP 

The Group’s Intellectual Property organization is 
responsible for protecting, developing, managing 
and licensing the Group’s worldwide patent portfolio 
and leading the overall innovation program within the 
Group.
 
In 2015, the Group continued to make substantial 
strides in executing on its strategic intellectual property 
and innovation plan by entering into IP-based  
technology relationships with industry leaders like 
Netflix. 

We recognize that there is no “one-size-fits-all”  
approach to product partnerships and intellectual 
property licensing. Different businesses have  
different needs and different technology requirements. 

We seek business relationships that extend beyond 
patent licensing. We seek to incorporate product 
relationships, technology transfers and cross-licenses 
into the engagement when possible. 

BUILD RECIPROCAL IP PRODUCT PARTNERSHIPS  
WITH KEY PLAYERS 

The strength of the Group’s patent portfolio and its 
intellectual property strategies were further validated 
in 2015 through additional patent licenses with  
well-known companies including Google, Disney, 
Netflix and Bloomberg.  
 
The Intellectual Property organization completed a number 
of IP-based transactions in 2015 and is on track with its 
licensing and innovation plan and strategy. For example, 
the Group recently announced a broad patent cross-
license with Google. This relationship, along with the 
earlier Cisco cross-license and the growing list of other 
completed IP relationships, provides substantial IP 
clearance for the Group’s Integrated Digital Television 
products and services.  
 
The Group continues to engage with a number of other 
companies around licensing, technology collaboration 
and cross-licensing. The Group will keep executing its 
plans to invest in innovation and protect and license its 
intellectual property portfolio.

INTELLECTUAL PROPERTY 
MANAGING THE PATENT PORTFOLIO
   WORLD LEADER IN INTEGRATED DIGITAL TELEVISION    GROWTH INITIATIVES
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NAGRA FRANCE / 2015 

Method for local conditional  
access for mobile equipments.

OPENTV / 2002
 
Module manager for 
interactive television system. 

THE KUDELSKI GROUP HOLDS OVER 4 500 PATENT ASSETS 
WORLDWIDE IN A VARIETY OF TECHNOLOGY AREAS

SKIDATA / 2005 / 2006 

Non-contact type 
access control system.

KUDELSKI / 1992 

Method of interactive communication 
between a subscriber and a decoder of a 
system of pay-television and decoder thereof.
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DESIGNING AND MARKETING COMPREHENSIVE 
SOLUTIONS TO MANAGE PUBLIC ACCESS
   WORLD LEADER IN PUBLIC ACCESS

The activities of the Public Access segment are carried out by 
the Group’s affiliated company SKIDATA, based in Salzburg, Austria.

SKIDATA designs and markets comprehensive solutions to 
manage access to ski resorts, stadiums, fairs, amusement parks 
and parking facilities such as car parks at international airports 
and shopping malls. 

SKIDATA manages large-scale, complex projects that involve 
technological challenges as well as innovative marketing and 
new business models.

SKIDATA has been on the cutting-edge for 38 years. It provides 
operators with constantly evolving solutions that are easy to 
roll out, simple to manage and powered by the latest technology,  
to optimize the operations of its customers day after day.
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1200 INTERNATIONAL 
ACCESS EXPERTS

10 000 INSTALLATIONS WORLDWIDE
DEPLOYED IN 97COUNTRIES

23 SUBSIDIARIES

700 NEW INSTALLATIONS IN 2015

38 YEARS OF SUCCESS AND INNOVATION
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COMPLETE SOLUTION FROM A SINGLE SOURCE 

SKIDATA offers innovative and perfectly sized solutions 
including not only comfortable and secure access 
systems but also customized sales and marketing 
channels, easy integration with third-party systems, 
optimized business processes and professional data 
management, all from a single platform. 

ADDRESSING COMPLEX CLIENT REQUIREMENTS 

The daily business demands of SKIDATA are becoming 
increasingly diverse and complex: ensuring quick and 
convenient access, profiting from the evaluation results 
of data collected, customizing an efficient workflow, 
generating sales, integrating third-party systems and 
satisfying a wide variety of customer demand. 

SKIDATA helps to simplify operations management and  
to ensure sustainable efficiency and revenue optimi-
zation to continually drive the customer’s business 
forward.
 

INNOVATIVE TECHNOLOGIES 

Always marked by a culture of innovation, SKIDATA 
today is not only the world leader in the field of access 
and revenue management, but also the innovation 
leader in the industry. Around 200 developers at six 
development sites are working to continue to deliver 
innovations. SKIDATA customers have access to 
an extensive network of innovative technologies. 
 
 
 
 
 
 

A PIONEER IN SKI ACCESS 

SKIDATA is a pioneer and the world leader in the field 
of access and ticketing solutions for alpine regions. 
The skiing experience, as guests are accustomed to 
today, has been crucially shaped by SKIDATA. 

In 1977 SKIDATA introduced a cash register as well 
as printed ski tickets to the market. The second 
generation of access readers made complete 
billing possible in 1983, allowing ski resorts to team  
up in larger pools for the first time. 

By 1987 SKIDATA had developed tickets for touch-free 
access based on RFID technology. With inconvenient 
manual ticket scanning gone, ski tickets could be read 
on the go from skiers’ pockets, allowing them to hit the 
slopes in no time. 

INVESTING IN STRATEGIC GROWTH AREAS 

SKIDATA will continue to invest in the strategic growth 
areas that have brought success until today: further 
expanding its global presence, delivering complete 
solutions with a focus on quality, usability and future-
readiness of systems and innovations, and continu-
ously developing employees’ know-how. 

Capitalizing on its steady growth and technological 
expertise, SKIDATA is well on track to continue shaping 
the future of access management by delivering innova-
tive, intelligent and customer-oriented solutions.  

In order to grow qualitatively and profitably, the com-
pany will also continue placing a major focus on the 
development of structures and processes, targeting 
to deliver as much benefit as possible for customers, 
operators and end-users. 

SKIDATA is a global leader in access and revenue management solutions, providing fast and
safe access for people and vehicles. Over the past years, the company has grown to become the 
market leader with over 10 000 installations in 97 countries and more than 1 200 international access 
experts spread over 23 subsidiaries and 3 joint-ventures. 

SKIDATA increased its international footprint during the past year by entering new markets with 
installations in Latvia, Botswana, Guatemala, Panama and Paraguay. In 2015, SKIDATA achieved 
more than 700 new installations and celebrated its 7 000th parking facility installation. The company 
also opened of�ces in Tunisia and India.  

SKIDATA
EMPOWERING CUSTOMERS TO DRIVE 
THEIR BUSINESS FORWARD
   WORLD LEADER IN PUBLIC ACCESS
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Barrier.Gate

EasyBoarding.Gate

Expert Services

Vario.Gate

Operators worldwide rely on SKIDATA’s expertise for 
their parking management.  

The latest generation solution is a ticketless parking solution 
relying on license plate recognition technology. Benefits include 
hassle-free entry and exit, less queuing and a purpose-built 
digital application enabling customers to link their license plate 
number with payment.

The latest product is an innovative entry portal for gondolas, 
the EasyBoarding.Gate. The fully automated system allows 
passengers to enter their respective portal until the correct 
group size is reached and assigns them to the gondolas. 
The new gate increases the profitability of gondola operators 
through the optimal use of the available load capacity. 

Along with hardware and software, services are an important 
part of SKIDATA’s offering. They include support processes, 
coordinated solution delivery, know-how transfer through 
training sessions as well as on-call support provided by 
specialists in their respective areas. 

The main challenge in visitor access is speed and safety. With 
its world record-holding Vario.Gate turnstile, SKIDATA provides 
the fastest access control on the market, capable of managing 
more than 2 000 people passing through a gate in one hour. 
More than 200 stadiums worldwide benefit from SKIDATA’s 
access systems. 

Off-street parking management solutions
# 1 worldwide

Access and ticketing solutions for alpine resorts
# 1 worldwide 

Services supporting implementation 
and daily system operation

Access and visitor 
management solutions 	
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SKIDATA
2015 MARKET HIGHLIGHTS
   WORLD LEADER IN PUBLIC ACCESS

AUCKLAND INTERNATIONAL AIRPORT - NEW ZEALAND

WINTER PARK RESORTS - USA

SALALAH INTERNATIONAL AIRPORT - OMAN

MERRION CENTRE LEEDS - UNITED KINGDOM

CAPE TOWN STADIUM - SOUTH AFRICA

DETROIT PISTONS BASKETBALL TEAM - USA
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CONTACT
Kudelski SA
Route de Genève 22-24
1033 Cheseaux-sur-Lausanne
Switzerland

www.nagra.com
info@nagra.com 
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DISCLAIMER

This report contains forward-looking statements, including, but not  

limited to, statements that are predictions of or indicate future events, 

trends, plans or objectives. These statements are subject to known 

and unknown risks and uncertainties and could be affected by other 

factors that could cause actual results, plans and objectives to differ 

materially from those expressed or implied in the forward-looking 

statements. Potential risks and uncertainties include such factors as 

general economic conditions, performance of the financial markets, 

competitive factors and changes in laws and regulations. 
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